
 

Employees make a company and we are proud to say: “We have the best in the business” 

 

Outside Sales Engineer 
Texas Air Products – Austin / San Antonio / Corpus Christi / McAllen 

Texas Air Products (TAP) is Central/South Texas' leading manufacturer representative for premier commercial and 
industrial HVAC products. Founded in 1983, the company has continued to grow and currently has offices in Austin, Corpus 
Christi, San Antonio and McAllen. Its award-winning sales, engineering and estimating personnel have an excellent 
reputation with customers, and pride themselves on providing unparalleled service. 

Job Summary 

Under general direction qualified Outside Sales Engineer is responsible for the sale of Texas Air Products offerings to 
mechanical contractors, designers and consulting engineers. Promote the TAP value proposition to the construction 
community by providing business and technical solutions. Builds and manages long term customer 
relationships/partnerships with assigned accounts. 

This is a career opportunity to work with a premier leader in the industry. 

Responsibilities 

• Sells, with minimal supervision, the TAP offerings persuasively, persistently and confidently to all members of the 
construction community to include contractors, consultants and designers while reaching optimal profit levels. 
Focuses on all opportunities to allow the customer to achieve business objectives. Manages multiple, ongoing 
opportunities. 

• Builds partnering relationships with the owner construction community responsible for the decision-making 
process to drive the sale of our offerings. Actively listens, probes and identifies concerns. Understands the 
customer's business cycle customer base. Demonstrates technical and business expertise and maintains a high 
level of credibility. Garners loyalty, trust and commitment from the customer. 

• Develops and maintains a network of industry contacts. Understands and leverages the sales process outcomes 
as well as demonstrates evidence of advancing the sell. Shares technical knowledge plus business expertise with 
the customer to match the solution to the customer’s operational need and favorably position TAP. Qualifies and 
assesses potential customers. 

• Addresses customer's operational and environmental objectives, needs and requirements. Recommends 
solutions and links customer objectives to total value solution and competitive advantage. Differentiates TAP 
services and products from competitors by applying creativity, ingenuity, and innovation in a value-added sales 
approach. 

Knowledge and Skills Requirements 

• Bachelor’s degree in Engineering, Industrial Distribution or related discipline preferred 
• Experience with review and understanding of construction drawings preferred 
• Excellent interpersonal and communication skills 
• Detail-oriented, organized and continually strives for accuracy and quality 
• Flexible, with the ability to work in a position where daily tasks are never the same 
• Ability to work in a fast-paced dynamic environment 



• Self-motivated and able to work in a team environment 
• Have a competitive spirit and thrive to “win” 
• Strong sense of business and technical acumen 

 

Benefits 

Texas Air Products offers a competitive salary and a pleasant, comfortable work environment. We are an equal 
opportunity employer. TAP currently offers an exceptional benefits package that includes: 

• 100% paid healthcare plan for Employee only (dependent coverage is extra) which includes: Medical Base Plan, 
Dental & Vision Plans, and $25,000 Employee Basic Life/AD&D coverage 

• Option to purchase additional Voluntary Life and Long-Term / Short-Term Disability coverage 
• Eligibility to participate in the company 401(k) plan and FSA plan 
• Company paid vacation, sick leave and holidays 

 
 


